CREATED EXCLUSIVELY FOR FINANCIAL PROFESSIONALS

CLIENT STRATEGY PruTerm®™ One

sm PRUTERM ONE CAN HELP PROTECT A CLIENT WHO HAS
PrUTerm One A SHORT-TERM “BUSINESS BRIDGE” LOAN.

LIFE INSURANCE PruTerm One is designed to offer your clients a life insurance

PROTECT'ON— planning solution when they have a short-term need. It may be
an ideal and cost-effective choice for clients who need to

ONE YEAR AT A TIME. protect their loved ones during periods where they have taken

out short-term loans.

PruTerm One can help protect a small business owner and his
loved ones as he focuses on growing his business.

PruTerm One client example:
» 47-year-old contractor who has his own business.

» Approved for a two-year business loan for $250,000 to
purchase new trucks and equipment for his growing business.

» Looking for short-term life insurance protection to cover the
loan debt so, if something were to happen to him during that
time, the burden won’t fall to his family.

PruTerm One premiums for years one and two for
prospective client vs. Term Essential 10 premiums.

ANNUAL PREMIUMS* FOR $250,000 FACE AMOUNT,
NON-SMOKER PLUS UNDERWRITING

_ YEAR 1 YEAR 2 CUMULATIVE

Term Essential 10 $532.50 $532.50 $1,065

PruTerm One $225 $337.50 $562.50

Assuming the client pays off his loan within the two-year time
period, PruTerm One offers a much more cost-effective option
than a 10-year Term Essential policy. Plus, he is not paying
more for longer-term coverage that he does not need. And, if the
client’s protection needs do change, he can convert his PruTerm
One policy to permanent coverage through the policy’s fifth
anniversary.

* PruTerm One policies are issued at a Standard rating class for premiums during the first year.
The renewal/conversion class is determined at underwriting. After the first year, PruTerm One
premiums increase annually to age 95 and are not guaranteed, but will not be more than those
Please see the important shown in the contract.

information on the back.
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CLIENT STRATEGY PRUTERM*" ONE

PruTerm One and Term Essential are issued by Pruco Life Insurance Company in all states except New York, where they are issued by Pruco Life Insurance Company of New Jersey. Both are
Prudential Financial companies located in Newark, NJ.

All guarantees and benefits of the insurance policy are backed by the claims-paying ability of the issuing insurance company. They are not backed by the broker/dealer and/or insurance agency
selling the policy, nor by any of their affiliates, and none of them makes any representations or guarantees regarding the claims-paying ability of the issuing insurance company. Policies contain
exclusions, limitations, reductions in benefits and terms for keeping them in force.

This material is designed to provide general information about the subject matter covered. It should be used with Securities and Insurance Products:
the understanding that we are not rendering legal, accounting, or tax advice. Such services should be provided Not Insured by FDIC or Any Federal Government Agency. May Lose Value.
by the client’s own professional advisors. Accordingly, any information in this document cannot be used by any Not a Deposit of or Guaranteed by Any Bank or Bank Affiliate.

taxpayer for purposes of avoiding penalties under the Internal Revenue Code.

Prudential, the Prudential logo, and the Rock Symbol, are service marks of Prudential Financial and its related entities.
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© 2014 Prudential Financial, Inc. and its related entities.



